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Introduction: 

Elon Musk wants to colonize Mars. However, we still struggle to spread 

our business on Earth. There are lots of challenges, but believe-it-or-not 

many of them are just in our heads. Let’s see how to find a new customer 

(and many more) in the UAE and specifically in Dubai, instantly. 

 

You don’t know how to start? What companies to target? How to approach 

potential clients from different sectors? What to do if approaching 

potential clients in those sectors don't bring good results? 

 

Let us assure you, much of this is all within our heads. Once you master 

the art of start you'll figure out most of it along the way.  We’ve prepared 

this ebook to help you get that start, in no particular order. Choose a few 

or a combination of the many methods listed here to help you land 

customers and close deal. 

 



 

Our focus and how this eBook is structured: 

Our focus in this short ebook is to give you strategies and techniques that 

are free and not cost you in and of itself i.e advertising, paid events, paid 

ads etc. 

 

For your convenience, we’ve segregated them broadly as  

1. On-ground (Or Offline)- Though it may include the use of the 

internet to facilitate on-ground methods 

2. Online- Only through the internet 

 

If you are based in the UAE, we recommend you to use the combination of 

both on-ground and online. But, if you are not yet in the UAE, no problem 

you can begin with the online methods we’ve listed here. 



Create a business event 

If you are a new business in Dubai, then leverage the fact that you can 

strike a deal with fancy coffee shops to use their space for Free. 

 

Fancy Cofee shops there are aplenty across UAE 

 

Step 1: Create an event-related your interest in meetup.com (Yes, 

meetup.com is still  alive and thriving in Dubai) 

 

Step 2: Barter a space at a fancy coffee shop 

 

Step 3:  Email your meetup link and post it on social media and tag the 

audience that you especially want, to be there. 

 

How does that work you may ask? Good Question. 

 

You give them an approximate no. of attendees and you are good to go. 

These outlets know that once people come, most will order. They are 

primed for it, so leave that to them. 

 

   

https://www.meetup.com/
https://www.meetup.com/


Which coffee shops should you approach? 

 

Easy. Go with the ones which already host coworking spaces, They know 

the deal and are very receptive. 

 

You can find them on popular co-working websites such as  

(1) Letswork 

(2) Witwork 

(3) Nice Cafes for meetups (Check #7 onwards)   

https://www.letswork.io/locations
https://witwork.co/venues/
https://whatson.ae/dubai/2017/08/best-co-working-spaces-in-dubai/


Trade Shows and Business Events 

Dress up, show up and you'll be amazed at the number of prospects you'll 

meet in a single day.  

 

Multiple events in a day? no problem, the geographical proximity within 

all major cities in the UAE allow you to cover multiple events in a day.  

 

In Dubai, the metro stops are at key locations will help you get the most 

out of the day.  

 

Click on the below links to get started: 

 

a. Visit Dubai (Business) 

b. Dubai world trade events calendar 

c. Go Dubai 

d. 10 times 

   

https://www.visitdubai.com/en/events/business#/
https://www.visitdubai.com/en/events/business#/
https://www.dwtc.com/en/events/pages/default
https://www.dwtc.com/en/events/pages/default
http://www.godubai.com/events/
http://www.godubai.com/events/
https://10times.com/dubai-ae/tradeshows
https://10times.com/dubai-ae/tradeshows


Networking Events 

 

Having the right business contacts can help you expand your business and 

open the door to new opportunities. One of the best ways to meet those 

contacts is by attending networking events in Dubai. 

 

Whether you're at an industry-specific conference or a general 

entrepreneur meetup, you're sure to connect with people who can help 

you grow. 

 

The way to success is properly introducing yourself. You want to let the 

other person know what you and your business are all about, without 

coming across as self-promotional. 

 

Click on the below links to get started: 

 

a. Speed Networking DIFC 

b. Professional Networking Groups in Dubai 

c. Dubai Chamber Networking Partners 

 

Don’t forget to ask fellow networkers, do you attend other events such as 

these? Which one would you recommend? List them in your networking 

armoury. 

 

https://www.meetup.com/Business-Networking-Dubai/
https://www.meetup.com/Business-Networking-Dubai/
https://www.meetup.com/topics/professional-networking/ae/dubai/
https://www.meetup.com/topics/professional-networking/ae/dubai/
http://www.dubaichamber.com/what-we-do/event-and-networking
http://www.dubaichamber.com/what-we-do/event-and-networking


Look for gold (in the newspapers) 

Daily and weekly newspapers are still an incredible source of leads that 

can lead to potential new customers.   

 

Look for names of people who have been promoted, won awards, who 

have opened new businesses, or who in any way may be potential 

customers.  

 

Send those people personalized mailings congratulating them on their 

success or telling them how interesting the article about them was. 

 

Click on the below link to get started: 

List of Newspapers in the UAE 

 

   

https://en.wikipedia.org/wiki/List_of_newspapers_in_the_United_Arab_Emirates


 

Be gold (in the newspapers) 
 

If you are based in the UAE. connect with the journalists on Twitter and 

Linkedin and send them stories. 

 

Yes, journalists are most likely on a deadline to produce. So, if you are 

sending them relevant content, the more likely you get published. 

 

It's win-win, the get content and you get your business name out there. 

 

1. React to a business current story 

Give your opinion on something in the news (national or local) that’s 

relevant to you. Try and add some value to the original story. 

2. Offer free information 

Free reports can be incredibly valuable to readers. The years of 

experience you have in your industry makes you an expert and journalists 

and readers appreciate an expert’s opinion. 

3. Offer a series of articles 

Share your expertise and help a newspaper fill column inches with 

interesting new content. Offering your expertise can be a great way to 

build trust with potential customers. 



 

 

4. Be the first, the newest, the oldest, the biggest, the smallest 

Different is great. Journalists get sent a constant stream of “average” all 

day long – so make sure you stand out. 

5. Introduce something new or improved 

Journalists are always keen to write about something new, so it’s a great 

opportunity for you capitalise on. Make it clear what’s better and why, and 

what problem it solves. 

16.  Spot a trend and comment on it 

Turn yourself into a commentator on a specific problem or industry. 

Step1:  Write the story on a Google Doc  

 

Step2: Create a Sharable link on Google Doc  

 

Step3: Send out these links to the journalists on Twitter, LinkedIn and 

also make sure to email them. 

 

Step4 (Bonus Step): Create a twitter list for journalists and publication, to 

share future articles you create. 

 

   

https://www.google.com/docs/about/
https://www.hampshire.edu/it/tips-on-sharing-files-and-folders-with-google-drive
https://help.twitter.com/en/using-twitter/twitter-lists
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Run Sellhack Prospecting tool 

First things first, sign up for sellhack.com (It's Free) a prospecting tool 

with a browser extension to build prospect lists.  

 

It has a free quote to get you started 

 

 

 

Step1:  Get the email address of your prospect using Sellhack.com 

 

Step2: Approach them for a meeting or call   

(Use our 17 B2B email templates to help you win deals, FREE eBook) 

l 

http://bit.ly/getsellhack
http://bit.ly/getsellhack
http://bit.ly/getsellhack
http://bit.ly/17emails
http://bit.ly/getsellhack


LinkedIn (Star Sales Prospecting tool) 

 

The UAE Social media statics tell us that there are  4 Million active 

Linkedin users per month in the UAE. Which makes this tool our star sales 

prospecting tool. 

Step 1: Download LeadReaper for Chrome  

 

So LeadLeaper empowers you to find and capture hundreds of new 
LinkedIn leads in minutes - each with a verified business email address. 

Step 2: Enter the keyword in the LinkedIn search field, then specify the 
location, industry, profile language etc. Run Leadreaper and see the 
emails appear. 
 
Step3: Approach them for a meeting or call   

 

https://linkedin.com/
https://chrome.google.com/webstore/detail/leadleaper-free-linkedin/bmdlmeaaknhbhcjfilehipoeckolbalp
http://bit.ly/17emails


Prospecting from the Dubai Chamber Directory  

 

The Dubai Chamber has a Flipbook style multilingual directory with 

comprehensive contact details of a large number of active businesses 

operating in the Emirate. This directory is online and also  and also 

available in the mobile app (on iOS and Android) 

 

Next three in the list are the largest business and financial news portals in 

the Middle East. There's a ton of information, updates and movements 

that you can track between companies.  Get a spreadsheet out to map the 

who's who and start generating your sales leads in Dubai with the sales 

prospecting tool sellhack.com 

 

   

http://www.dubaichamber.com/resources/commercial-directory
https://flipboxapp.net/client/dubai-commercial-directory-ed-2018
https://itunes.apple.com/ae/app/dubai-commercial-directory/id1119551885?mt=8
https://play.google.com/store/apps/details?id=com.infoicontechnologies.dcci
http://bit.ly/getsellhack


Prospecting from the Three Important regional business websites 

 

(1) Zawya: This is a part of Thomson Reuters Middle East, is a leading 

source of regional news and intelligence, that serves more than 1 million 

professionals with the up-to-date country and industry news as well as 

essential global coverage from Reuters. 

 

In addition to news, Zawya also supports business development through 

research reports, company databases and information on the latest 

projects from across the MENA region. 

 

   

http://zawya.com/
http://zawya.com/


(2) Arabian Business – Arabian Business is a weekly business magazine 

published in Dubai and focusing on the Middle East. The magazine is 

aimed at the English- and Arabic-speaking. The website has tons of useful 

material neatly categorized into many different sectors and this is a go-to 

for sales prospecting for anyone wishing to business in Dubai. 

 

 

(3) AmeInfo.com -  This comes at number three.  English and Arabic 

information in daily news wires, editorial columns, feature articles, 

reports, video and radio features, including business directory 

information and event listings.

 

https://www.arabianbusiness.com/
https://www.arabianbusiness.com/


Produce incredible content for your business 

The quality of the content you create is the most important feature of your 

marketing strategy. 

This includes the articles you contribute to newspapers, magazines, blogs, 

podcasts, Linkedin (especially), Twitter (to promote and build business 

relationships) 

Put your company out thereby reaching out to Radio and podcasters in the 

UAE. Everyone needs content to run and you can get in front of a large 

audience for FREE.  

There are a ton of podcasts in the UAE, where you can get reach out to 

them as a guest/expert on a business topic 
 

1. Beyond the Headlines 
2. Morning Majlis 
3. Business Extra 
4. Dirhams & Dollars 
5. Swenglanese - talking business in the UAE 
6. The Businessmentals Podcast  
7. #ABpodcasts 
8. Tales of the Trade 
9. The Agenda with Tom Urquhart 
10.Yalla 
11. Streams of Progress 
12. Efficientpreneur Show 
13. The Spencer Lodge Podcast   

https://player.fm/series/beyond-the-headlines-2322924
https://soundcloud.com/themorningmajlis/he_reem_bin_karam_170219
https://player.fm/series/business-extra
https://player.fm/series/dirhams-dollars
https://player.fm/series/swenglanese-talking-business-in-the-uae
https://player.fm/series/the-businessmentals-podcast
https://player.fm/series/abpodcasts-2511645
https://player.fm/series/tales-of-the-trade-2511163
https://player.fm/series/the-agenda-with-tom-urquhart-2342940
https://player.fm/series/yalla
https://player.fm/series/streams-of-progress
https://player.fm/series/efficientpreneur-show-build-scale-your-business-profitability-online-with-less-time-effort-and-cost-so-you-can-enjoy-a-fulfilling-lifestyle
https://player.fm/series/the-spencer-lodge-podcast


 

 

Radio Business Shows such as : 

1. Dubai Eye 103.8 

2. The Business Breakfast with Malcolm Taylor, Richard Dean & Brandy 

Scott 

The best-in-class content marketers work tirelessly to adapt their content 

to the target audiences they want to attract — and where they are in the 

customer journey. 

 

https://www.facebook.com/DubaiEye103.8/
https://player.fm/series/series-2343031
https://player.fm/series/series-2343031


 

Understanding the customer journey and their needs is critical to making 

great content, but it’s not the only strategy you’ll need to draw in new 

customers and leads. 

  



Build relationships with Business influencers on 

Twitter in the UAE 

Once you know which influencers are best for your goals, you need to 
start targeting them specifically. 

While you can just run into promotion and start spamming them with 
requests to share the content you created, this won’t be very effective. 

You’ll irritate them and ruin the relationship. 

Instead, you need to start slow and gradually build a relationship with the 
influencers you’d like to have their help you promote your content. 

One of the best ways to reach influencers is through targeted 
communication on twitter. 

 You can let them know when they inspired you to write. 

You should also do everything you can to help those influencers, by 
providing communication that’s always focused on their needs. 

While it may seem frustrating to always focus on them, you’ll eventually 
start to build a relationship that allows you to make a small request. 

If you’ve built great relationships from the start, they’ll be happy to oblige 
by promoting your content. 

https://smartblogger.com/outreach-steps/
https://smartblogger.com/outreach-steps/
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